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Bargaining Russian SOLT 1
Objectives Module 3 Lesson 7

Objectives

At the end of this lesson, you will be able to understand and apply the language as well as the
cultural norms of Bargaining for Merchandise in Russia. In particular you will be able to:

Bargaining for Merchandise

e Negotiate the price in a store

e Talk about prices of different merchandise
e Discuss acceptable bargaining techniques
e Apply bargaining techniques
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Bar

Henonnarumb — HeloHOCHIIb. — [f you
don’t pay enough, you will not wear it
long enough.

English equivalent: The poor pay twice.

Ha onToBOM pBIHKE Yy JI0TKA ¢ MATPEUIKAMM.

Aunekceit MapThIHOB € ceMbEHN yrke MouTH JiBa roaa B Poccun. Ha maiickue nmpa3qHuk OHU
pemmau cbe3auTh Bo OpaHIuio, 4TOOkI MOBUAATHCS CO CBOUMHU POJACTBEHHUKaMU. Ho Henb3s xe
€XaTh B TOCTHU C MyCTBIMU PYKaMH, — HaJI0 KyITUTh POJHE KaKue-HUOY b TOJapKH. AJIEKCEIO
IMOCOBETOBAJIM IMOWTHU HA PBIHOK, /1€ BCE BCE MPOJAIOT U BCE BCE MOKYMaroT. Ha peiHKE MOXKHO
KYIIUTh XOPOLIME BELIU U I10 XOpOIIeH IeHe. TOJIBKO Halo TOproBarscs. J[aBalTe mocMOTpUM,
yMeeT JI1 MUCTEp MapThIHOB TOPrOBaThCS MO-PYCCKHU.
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Exercise 1

Look at the three images below. What do you call them in English? Are these items commonly
used in an American household? Do you have them in your home?

Pair work. Ask your neighbor if he/she has these items (name them) at home.

Exercise 2

Before reading each of the three bargaining situations, look through the
conversations and look up the words you don’t know in the Vocabulary.

Caxapuuna
Anekcei: — O, xakas y Bac kpacuBas rxeib. CKOJIbKO CTOUT 3Ta caxapHuua?
[Ipomasen; 1: — Dta? DTta ThICS4a TpUCTA.
Anekceit: — A 3a TeICSiUy oTAaANTE?
IIponasen 1:  — Her, 3a ThICs4y HE MOMACT.
AJekcei: — Hy, x0341H, cOpochbTe HEMHOTO.
IIponasen 1:  — Hy, uto TyT cOpacbiBaTth? Hy, M0JICOTHU CKUHY.
Anexcen: — Jaxo teicsiuy cto. Uaét?
[Iponaser; 1:  — Her, Thicsiua aBectu. JdemenJie He mpoaam.
AJekcei: — Xoporo. ITo pykam. bepy 3a Toicauy aBecTH.
Exercise 3
After reading each conversation, discuss the verbs/combinations used during
~ bargaining.
W "illj'ﬂ'i'-
IHoacrakanHUK
Anekceii: — JloOpwiit neHb, x03suH. S, BOT, uiy nojacrakaHHuK. [louém Bamm?
[Ipomasen; 2:  — JloOpeiit AeHb. BoT BeIOUpaiiTe: ecTh cepeOpsHbIe, €CTh METbXHOPOBBIC.
Anexceit: — Ckonbko 3a 37oT mpocuTe? OH U3 Menbpxuopa?
[Ipomasen; 2:  — [la, 3TO MeIbXUOP. DTOT BOCEMBCOT.
Anexcent: — BocembcoT? Kpacusblii OH, HO AOpOroBaTto. A gemesnJie 0yaer? 3a mECTbCOT, a?
[Iponasen 2:  — Her, Hy, uTo BbI! 3a IECTHCOT HET.
Anekcei: — Hy, yerynurte HemHoro. PyGreii cto xoTs Obl.
[Iponasen; 2:  — Cto HeT. IIarbaecaT yerymimo. CeMbcoT nsThaecaT. MeHblIe He OyaeT.
Anekceit: — Morosopuiinch. bepy 3a ceMbCOT IIATHAECHT.
Bargaining Russian SOLT 1
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CamoBap
Anekcei: — Kak uaér ToprosJis, xo3siuH. [lokynaer Hapoa camoBapbi?
[Ipomaser; 3: — Ilokymaer, a kak >xe? ToBap xoakuii. XoTUTE KYyNnUTH camoBap?
Anekceit: — Jla, ity camoBap, HO He MMPOCTO CYBEHUP, & YTOO MOKHO OBLIO Yaii MUTh.
[Ipomasen 3:  — DnexTpudeckuid, i Ha yrisix? TyJIbCKUAN WM COBPEMEHHBIN?
Anekcei: — Tynbsckuit — Het. Tynbckue noporue. MHe nogapok Kynuth Hago. Ho HacTosmmid,
Ha YTJISIX.
[Mpomaser; 3:  — [loxkamyiicra, BOT, BEIOUpaiiTe.
AJekcei: — Tak, cefiuac mocMoTpuM. BOT 3a 3TOT CKOJIbKO XOTHTE?
[Mpomaser; 3:  — 3a sTot aBe ABecTu. OTIIMYHBINA camoBap. XpoMupoBaHHsIid. U paboraer
MIPEKPACHO.
Anexceit: — CamoBap — uyto Hazo! Ho noporo. MHe 0 ThICSIUM 3a MOJITOPHI.
[Ipomaser 3:  — 3a MOATOPBI y MEHSI HUYETO HET.
Anexceit: — Hy, Torna nasaiite 3TOT 3a ThICSAYY BOCEMBCOT.
IIponasen; 3:  — Hert, a3T0 Maino. JIBe nBecTH — Xopoias 1eHa.
Anexceit: — Her, X0351MH, Ha10 YCTYIIUTH HEMHOTO.
[Ipomasent 3: — Hy, nagno. CoTHto, Tak u ObITh, YCTyTato, HO He OobIne. /[Be cTo.
Anekcei: — IBe cto Tak aBe cro. bepy.

Hrak, Anekcel Bo3BpalaeTcsi JOMOU ¢ moJapKaMu Jijisi pOACTBEHHUKOB. Kak BbI gymaere, ymeer
Aunekceil TOproBatbCsi HO-pyccKu?
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Exercise 4

Work in pairs: Simulate bargaining in class. Put different objects or pictures of objects in front of
you and take turns “selling” and bargaining for the items using the dialogue above as a guide.
Your partner will play role as a vendor. Negotiate for the best deal that you can by playing out the
scenario. Reverse the role.

Introducing the Superlative Degree of Adjectives
Camas xopomasi MalumHa — Mosi!

— Kakas mammna camast goporas?

— HaBepnoe Poinc-Poiic wim JlamOyprusu?

— OTO0 caMble XOPOIIIUE MAIIKHBI.

— DTO camble JOPOTHE U caMble IPECTIHKHBIC, HO 3TO HE 3HAYUT, YTO OHH CaMble XOPOIIIHUE.
— A xakue camble xopouiue?

— Camas xopoimas Ta, KOToOpasi CTOUT y TeOst B rapaxke.

Exercise 5

Choose any three objects from your surroundings and say which of them is the most ... according
to the model.

Model:

— Kakoil kapanjamn cambli JUIMHHBIN? —

— DTOT KapaHJall caMblil JJTMHHBIH.

Exercise 6

Ask questions/give answers according to the model.
Model:

— Kakoii 1eHpb B rogy caMblil JJTMHHBIN?

— CaMmpblii JUITMHHBINA JIEHB B TOY 22-€ HIOHS.
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Grammar Points: The Superlative Degree of Adjectives — camblii.

The Superlative Degree of Adjectives

Compound Superlative

This is perhaps the most common way of forming the Superlative Degree in Russian. It is formed
by using the word cambrii with the positive degree of the adjective. Camupiii and the adjective are
declined. Campiii/as/oe/ble is the equivalent of the English most. Different Superlatives show
different degrees of quality. This degree is quality level 1 (less high of the three).

ITO caMblii HOBBIIf 10M Ha Hawuell yauue — This is the newest house on our street.
MpbI :)KMBEM B CAMOM HOBOM JIoMe Ha Hamueil yiauue — We live in the newest house on ourstreet.

Cambiii 1s declined as follows:

Masculine/Neuter | Feminine Plural
Nom | cameIi caMmoe camas caMEbIe
Gen | camoro caMou caMux
Dat | camomy as Gen caMuM
Acc | as Nom or Gen caMy1o as Nom or Gen
Inst | campIM as Gen CaMBIMU
Loc | camom as Gen CaMBIX

Grammar Exercises

Exercise 1

Look at the information about EBrenmsi ’s relatives. Tell us their names, when they were born and

how old they are. Also compare their ages to the ages of any other two members of the family. Say
who among the relatives of EBrenusi is the oldest and who is the youngest.

Model:

Hsanto EBrenun 30ByT bopurc AnekcaHapoBuy.

OHn ponuncs 23 mas 1936 r. (qBaauaTh TPETbEro Mas ThICAYA AEBITHCOT TPUALATH LIECTOIO I'OJA).

Emy 64 (mectbuecsart 4eThipe) roja.

On crapuie matepu EBrennu, Ho mnaamie nenymku EBrenun.

EBrenuit CrenanoBud, qeayuika [Tétp AHaToNnbeBUY, TBOIOPOIHBINA OpaT
30 nexabps 1915 rona 22 cents0ps 1965 roma

Antonnna CemEHoBHa, 6a0y1IKa Ceetniana JleonnoBHa, cectpa

15 mapra 1916 roga 27 Hosi6ps 1966 roga

Jleonnn EBrenbeBud, oren Jmutpuii ApkaaueBud, Myx

25 asrycta 1940 roga 19 urous 1964 rona
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Hatanbs AnexcanapoBHa, MaTh ExarepuHa BukTopoBHa, IIJIEMSHHHALIA

17 oxtsa6pst 1939 rona 20 ampens 1997 rona

AHacTacus AJNeKCaHApOBHA, TETS Brnagumup JImutpueBud, CbiH

8 deBpans 1941 roga 3 urons 1999 rona

Exercise 2

Make up a short story (4-6 sentences) using the words below. Put the adjectives in the superlative
form. Use the story in Exercise 4 as a model.

Kpsbim, 1. SlaTa

Jleto, exaTp, Xopolue, Apy3bs, OTABIXaTh, IO€XATh, IPEKPACHBIHI, rOpo, SnTa, KUThb,
JOPOTONOTENb, XOUTh, 3aMEUYATEIIbHBIN, My3€i, YATATh, HHTEPECHBIN, KHUTH.

Exercise 3

Put cam or camulii in the sentences below using the correct case and number.
Model:

OHa ®uBET B TOM K€ TOPOJIE, TJIe U POIUIACH.

OHa XUBET B TOM K€ CAMOM TOpPOJIE, T/Ie U POAUIIACE.

1. Oto TOT nycaTellb, KOTOPBIN Hamucall 3Ty YyACCHYIO KHUTY IO HCTOPHUHU.
2. Tyt xun [Térp IlepBbiii.

3. Ownu cebs He MOryT NOHATh. Or: OHU ce0s1 He MOTYT MOHSATb.
4.V JI0Ma CTOUT MallMHa MOETO MyXa.

5. S paborato B TOi xKe ¢bupme, uto u Buka.

6. B Apxanrenbcke C CEHTSIOPS XOJIOAHASI ITOTO/IA.

7. OH )XKHUBET B TOM K€ JoMe, uTo U Brnaguk.

8. Mol MaJIeHbKHH CBIH XO4YET BCE [e/IaTh

9. S uuraro Ty xe KHUTY, 9TO U THI.

10. DT0 OYEHDb TANAHTIMBBIE CTYIEHTHI U OHU MOTYT 3TO HAIUCaTh
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Exercise 4

Express your opinion about the ability of each of the people mentioned above in the sport that
made that famous using the superlatives.
Examples:

OH nyymnit maxMaTict/gpyTOoIucT.

OH caMblii JIy4IIUH IaXMaTHCT.

OH caMbIil XOpOIITUH IITAXMATHCT.

OH caMbIil MOJIOAON LIAXMATHUCT.

OH caMblii U3BECTHBIN IIIAXMATHUCT.

OH caMblil THTEPECHBIN IIAXMATHUCT.

OH O4YeHb UHTEPECHBIH YETOBEK.

1B W

Esrenuii KagenpHukos ‘ Anna KypHukoBa | I"appu Kacniapos

AHnnpe Araccu Kmaymuo  Jlomec w3 | @opBapa “Aunenaepc” u3 | [Joxon Crapkc u3 Hsio
Aprentunsl u bonrapun | Hero Mopka HNopka u Keun Ommmn
Panoctun Kummnues “Mbpxuk’ 3 Opaango
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IKEIIb Gzhel traditional Russian porcelain
JIOPOTOBaTO a little bit too expensive

JIOTOK stand (with merchandise)

MEJIbXUOP, MEIbXUOPOBBIN cupronickel

HACTOSIINI real

HY, YTO BbI! Come on! No way!, What are you talking about!
OTJIaBaTh/0OT/IATh to give away, to sell at a bargain price

110 pyKam Deal!

MOBUIATH(Cs) to go see (with) smb

0 JTAPOK gift, present

MOJICTAKAHHUK tea glass holder (/it ‘underglasser’)

MOMAET, He NONAET will/not be OK

MTOCOBETOBATH to give an advice

MIPECTUKHBINA prestigious

IPOJIaBATh/TIPOJIATH to sell

MyCTOH, C MyCTHIMU PYKaMu empty, empty handed

POJIHS = POJCTBEHHUKHU relatives

PBIHOK market

caxapHHIIa sugar bowl

cOpacbiBath/cOpocuth (Opocatsb — to throw)

to go down on a price (/it to throw down, to
dump)

cepebpo, cepeOpsIHBIA

silver, sterling

CKUJBIBATH/CKUHYTh (KUAATh — to throw)

to go down on a price (/it to throw down, to

dump)
CYBEHHD souvenir
Tak ¥ OBITH OK, let it be that way; OK, I agree
TOBAp goods, product
TOPTrOBaTHCSI to bargain
TOPIroOBJIS trade
Tynbekuit (adj of Tyna, a city near Moscow pert to the city of Tula
famous for its samovars)
yTOJib coal
yCTyHaTb/yCTyHUTh to give in, to succumb, to yield, to go down on a

price

XOJIKHH (TOBap)

popular (product)

XpOM, XpOMUPOBAHHBIN

chrome, chrome plated
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Russian Markets

Today, there is hardly any town or village in Russia were one wouldn’t find a food market or at
least a couple of stalls where the local people sell food. Most towns have at least one
HEeHTPAJbHBINA PBIHOK — central market and in big cities there is at least one mpoAyKTOBBII
pBIHOK — food market in each city district.

In the older days of the communist regime when the selection of food products in the stores was
scarce, the food market was the only place where one could find different varieties of quality food
items. But few could afford to buy food there since the prices were too high compared to the
regular stores. In the last few years the situation has drastically changed. Now in any Russian store
you can buy almost any product you wish but prices are relatively high for the average Russian.
Most of the food items sold in the stores are imported to Russia and the high prices are not
negotiable. That is why most people now turn to markets where one can buy good food produced
by a local farmer for the same or, if you have good bargaining skills, even a much lower price than
in the store.

When you come to the Russian market you will be amazed by the variety of food sold. Usually the
market place consists of a large one or two story building, but sometimes it is just open air. The
market is divided into several psiabl — rows based upon the food that is being sold there. The
moment you enter the market, you will be called by the vendors offering samples of their fruit,
vegetables, cottage cheese, pickles, sauerkraut and what not, which is especially nice if you come
to the market feeling a bit hungry. They all claim that their honey or apples are much better than
that of their neighbor while in reality it probably takes a real food connoisseur to discern such a
subtle difference. The market is the best place to perfect your bargaining skills which you have
acquired in this lesson since the vendors will be more than willing to sell you their food at a lower
price than their competitors. This can be a very interesting experience, which you definitely
shouldn’t miss while visiting Russia.

Besides food markets there are also other types of markets where Russians shop. Among them are
ONTOBBIE PLIHKM — [it wholesale markets where one can buy almost anything from soap to
furniture at a better price than at the regular stores. Such markets are usually located in the new
districts or outside the city limits and a lot of people shop there during the weekend. These are
similar to American outlet or factory malls. Bargaining at such markets is not very common and the
prices are more or less fixed. In any big city you can also see small markets with a few vendors
selling food and basic necessities near a metro station or a bus stop. This is very convenient for
most people since they don’t have to make a special trip to the store and can buy things they need
on the way home from work. Prices at these kmocku — kiosks are also fixed.

While visiting the popular tourist attractions in Russia you will definitely be attacked by street
vendors selling cyBenupsl — souvenirs. This is another chance for you to bargain to get a better
deal. However the best deals for souvenirs are found at special cyBeHMpHBIii pbIHOK — Souvenir
markets which offer a much larger selection and better prices than the individual street vendors.
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Work in Pairs. The sentences of the dialogue below are scrambled. Put the sentences in the
correct order. Assign the correct number to each sentence (I through 12).

— J1oOpsriit nens. Kakue y Bac kpacuBble

MaTpéuKu!

— Cnacu6o. [la, MaTpéuiku y Hac camble
KpacuBble. XOTUTE KyIUTh?

— Jla. CKOIBKO CTOUT BOT 3Ta?

— CT0 mAThECAT JOJIIIAPOB.

— Cro natpaecar? JJoporosaro. A aeuieie

oyner?

— Jlemesne He mpoaam.

— Hazno yctynutbh HEMHOTO, X0351UH. 3a CTO
ornaaure?

— Her, He mory.

— A 3a cTo nBaguaThs?

— Otnam 3a CTO COpOK.

— IInauy cro TpuaLATS.

— O’kelt, cTO TPUALATS.

Her, ne mory.

[Imagy cro TpuaLaTh.

Ja. CKkonbKO CTOUT BOT 3Ta?

Jo6psiit nenb. Kakue y Bac kpacuBble

MaTpéuku!

Cro nisateaecar? Joporosaro. A nemieiie

Oynet?

A 3a cTo ABaaLIaATH?

O’kelt, cTo TpUALATG.

Cto nsAThaECAT JOJIIAPOB.

[ewmesne He npoaam.

Otnam 3a cTO COpOK.

Crnacu06o. Jla, MaTpEIku y Hac camble
KpacuBble. XOTUTE KyIUTh?

Hazno yctynuTh HeMHOTO, X0351H. 3a CTO
orgamure?
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Activity 2

Fluency circle. Think of three objects that you bought recently. Which of them were the least
expensive and which one was the most expensive?

Model:

Sl kynuit/a KOMITBIOTEp, KHUTY M KapaHjail. KoMbeloTep, KOHEYHO, CaMblii IOPOTOi,

a KapaHJaIl caMbli IEMIEBBINA. A ThI 4TO KyITWJI/KyTHia?

Now, your teacher will ask you to form two circles, one inside the other and will assign partners.
When you teacher says nauanu — begin, the students of the outer circle start a conversation with
their partners on the inner circle and tell them what they bought and which object was the most
expensive and which object was the least expensive. Then, the students of the inner tell what they
bought and which object was the most/the least expensive. After the information exchange is over,
the students of the outer circle move one space clockwise and the activity starts again with a new
partner.

Activity 3

Look at the advertisements and find out what businesses are for sale?

Ad 1. A meat packing facility and a store.
Ad 2. A gas station.

MNpopaerca unu
CAOEeTCA B GpeHAyY || e

MAcHaA Basd, | |"g o BNEHHOM PAHOHE
XonoAMNLEHHUKKHU, MHOIO neT BPYK”MHA npoﬂAETCH

B 6n3Hece + Mmara3ut.

Pa6oTaeT ¢ Huio-Mopkom, BOMbLLARA 3ANPABOUHAA

duvinaaenspnen,

ATnanTnK-Cutn. CTAHuHH "AMOCO“ ¢ MOFIKOH
Xopowee pacrionoxere || MaturH, NYHKTOM CMeHb! Macna

B IOxHOM Hblo-[xepcw.

30 urgopmauuet ssorume (| DEMOHT MALLHH, WHgopmaLya no
. H.C 700 5,
O evotomy ¢ 500 2. ren.: (718) 235-3768

(609) 358-2321 CnpocuTh Mei3epa

Cnpocutb Henry

Ad1 Ad 2

217



Bargaining Russian SOLT 1
Application Module 3 Lesson 7

Activity 4

Work in pairs. Using the vocabulary from this lesson and the previous activities, one partner will
try to sell the business advertised under Ad 2 and the second one will play the role of a potential
buyer.

Activity 5
Form a circle. One of the students will play the role of a car salesman. The rest of the class will
be trying to buy a car from him and to bring his price down. Take turns in using the expressions for
bargaining.
Model:
e The instructor will start the game by asking: CkoJibKkO CTOMUT 3TOT NUKan?
e Salesman: 28 ThicHY.
e Next, each student responds trying to beat the price down.
e The game ends when all the students have responded to the salesman using one of the
bargaining expressions.
e While the students are talking, the instructor puts each different bargaining phrase on the
board. Count how many different bargaining expressions the students know by now.

Activity 6

Work in pairs. Look at the images of famous buildings and monuments below. Say how tall they
are. Compare the height of each building with any other two buildings shown here and tell
whether it is taller or lower than the other two. Say which of these six buildings is the tallest and
the shortest.

Tamk Maxan bur ben | DiideneBa GamHs
80 ¢yrToB 316 ¢pyToB 3300 meTpoB
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Cratys CBo0oabl IMupamuaa Xeonca IIn3anckas 0amns S5

111 ¢pyros 1 mroiim 450 ¢yros MeTPOB
Activity 7

Work in pairs. Listen to your instructor and fill out the table below.

Who is talking?

Where does the conversation take place?

Which items have been discussed?

Which prices have been originally
offered?

What was the final price?

What is the relationship between the two
Speakers and on what factor(s) are you
basing your conclusion?
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Activity 1

Work in Pairs. Scenario. The housing market. You are working for an American-Russian
company. Finally, you found a house you like. Its photograph is given below. The price, however,
is over-inflated. Talk to the real estate agent and try to bring the price down. Your partner will
play the role of the real estate agent. At the end of the deal, tell the class how much you paid.
(Note: the current prices in the real estate are comparable to American prices).

Useful expressions:

Kaxkas macrosmast nena?

DTO CIUILIKOM J0POTO.

Her, 51 He MOTY CHU3HTD LIEHY.
OTO OKOHYATEILHAS [ICHA.

S 3amnatun 240 000 qosmapos.

Work in Pairs. Continuation. You are visiting the local chapter of
the Rotary Club in Russia. One of the members would like to sell you
his pistol. It happens to be one of the newest Russian-made pistols of
the PPM type. Below are the specifications. One of you will be the
buyer and the other a seller. Negotiate the price.

TTX muctonera [ICM TTX marpona [ICM

[Tatpon: 5,45x18 MmMm. Kanu6p, mm: 5,45
[Tpunun paboTsr: CBOOOJTHBIN OTKAT 3aTBOPA. Macca narpoHa, T: 4,8
OOuias ajauHa, MM: 155 Macca nynu, r: 2,4
JlnuHa cTBOJIA, MM: 85 Macca 3apsina, T: 0,15
Hapessr: 6, MPaBOCTOPOHHHUE. OO0mas aMHa, MM: 25
EMKkocTh Marasuna: 8 MaTpoHOB. JnvHa rune3sl, MM: 18
Macca, necHapsixeHHas, kr: 0,46 JnuHa mynu, MMm: 14,3
Macca, cuapspkennas, kr: 0,51 Makc. [laBnenne, Mlla: 127
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Note: IICM — nucTos1eT caMo3apsiHbIii MajioradbapuTHblii — pistol, small-caliber, automatic.

Activity 3
An overheard conversation. Scenario: IlpoaykToBblii peIHOK. Listen to your instructor, take
notes and find the information regarding the points specified.

What has been sold?
For how much?
What was the original price?

Activity 4
Scenario: OnToBblii peiHOK. An overheard conversation. Listen to your instructor, take notes
and find the information regarding the points specified.

What has been sold?
For how much?
What was the original price?
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Activity 5

Work in pairs. Read the following commercial. What is being advertised?

Study the word pacnponaxka. Come up with a verb related to it. PACITPOLAXA
PACIMPOOAXA!ACIPOOAXA!

» MNepBbii MP3-CD nneep B mupe! Jlerkui, U3sLHbIA U camoe rmaBHoe, BOocnpou3BoauT 6onbmnHcTBo CD ¢ MP3 6e3
I, npo6nem. K Tomy xe ymeeT 3anucbiBath! >>>

_— » BenukonenHbii CD-nneep Panasonic Bbicliero knacca co BCTPOeHHbIM LndpoBbIM pagvMo n BceMu HaBopoTamu!

Q ' é_ 459 ceituac $129

» HoBbI MMHMAKCK-NNEep ¢ NOMHbLIM HAG0POM (PYHKLIMIA U aKcecCyapoB 3a HEBEPOSAITHO HU3KYHO LieHy! 255 ceitvac

$214

I

b

Activity 6

Work in pairs. Scenario: Uépublii peIHOK. (Note: It is not legal to sell consumer goods for
dollars inside Russia; however, it does happen quite frequently). Negotiate the price of the items
you read about in the previous activity. One of you will play the role of a salesman, and the other
partner will play the role of buyer.

Activity 7

Language in motion. Simulation game. Students should create a npogyKTOBBIi PBIHOK in class.
Desks can serve as stands. Students may bring any food items they like and pretend they are
selling. Paper money could be made by making xerographic copies of the denominations given in
this lesson. Students should play the roles of both sellers and buyers to get a maximum opportunity
to play these roles.
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Bargaining

Russian SOLT 1

Homework

Activity 1

Module 3 Lesson 7

Read the following ads from a Russia newspaper for immigrants. Assume that you are interested in
buying a business. You preference is a food-related business. Which ad(s) would you choose?

The correct choice:

NPOAAETCS [
XHMYNCTKA, NPOAAETCA TRPEXNETHWA
pacnonoerHafi BMU3IHEC
B 0OXWB/IEHHOM panoHe - -
BeHCOerpCTa. F"y'GCKHH npOﬂYKTDBbIH Mara3dni. )
------- Boamonno T HoBoe oBopyaoBaHMe, OTHAHYHLIA
03MOXHO -
puHaHcuposaHme. HMHTSpbLep, HMeaTCcdA BHUHHbIA OT-
Liena ans GbICTPOI Aen. HaxoAWwTeA B NpexpacHOM #
_______ npofaxw. . (OTNHYHOM MECTe ANA NokKynate-
nn (718) 837-4947 nei. Aapec:
169 Sunny Isles Bivd.
N. Miami Beach
Ten: (305) 944-3400
Fax: (305) 944-34238
Advertisement 1 Advertisement 2
152368

B uenTpe bpyKrnHa
NPOAAETCH
PYCCKWWA PECTOPAH
B CBA3MW C Pa3HOrMacuRMK napT-
Hepos. [lonrocpoutbii A0r0BOP.
LieHa anA GbICTPOX NPOAAXHU.
Ten: (718) 934-5102

Advertisement 3

223



Bargaining Russian SOLT 1
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Activity 2

Which of the businesses advertised for sale seems to be a good deal? State your reasons.

Activity 3

Now look at the ads again and imagine that you are going to buy one of those businesses. Prepare
a short dialogue for bargaining using the vocabulary list from this lesson. Write it down and hand
in to the teacher. Prepare to use it in class. Role-play the situation with your partner.

Activity 4

You are talking to your friend. Agree with his/her statements using the superlative degrees form
according to the model.

Model:

— DTO HOBBIA JIOM.

— Jla, TO camblii HOBBIH JIOM.

1 6.

— DTO0 BBICOKOE JI€PEBO. — 311ech BBICOKHE TOPBI.

2. 7

—  OTO KOIIMapHBINA QUIIBM. — Tam pacTyT KpacuBbI€ IIBETHI.
3 8

— CerojHsi XOpOIIH JI€Hb. — Tawm 3a ropoit kpacuBoe 03epo.
4. 9

— OT0 yxkacHasi HICTOPHS. — YV He€ KpacuBbIE IE€TH.

5 10.

— OH yMHBIH CTYJEHT. — Y Hero noporast MalvHa.
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Activity 5

Listen to (track 34-1) the story and fill out the following table below.
Useful words and expressions:

Y MeHs ecTb MbICIb. — [ have an idea.

Tol ut0, ¢ ymMa comén?! — What is it with you? Did you go crazy?

1. Who is talking?

2. Where does the conversation take place?

3. What has been bought?

4. What prices have been discussed?

5. What was the final price?

6. Additional facts.

Activity 6
Listen (track 35-1) to the advertisement and fill out the following table below.

1. What kind of business is being advertised?

2. What is the location?

3. What is the telephone number?

225




	Bargaining
	Objectives
	Bargain for Merchandise
	Exercise 1
	Look at the three images below.  What do you call them in English?  Are these items commonly used in an American household?  Do you have them in your home?
	Exercise 2
	Сахарница
	Exercise 3
	Подстаканник
	Самовар
	Exercise 4
	Work in pairs: Simulate bargaining in class.  Put different objects or pictures of objects in front of you and take turns “selling” and bargaining for the items using the dialogue above as a guide. Your partner will play role as a vendor. Negotiate for the best deal that you can by playing out the scenario. Reverse the role.

	Exercise 5 



	Compound Superlative 
	This is perhaps the most common way of forming the Superlative Degree in Russian. It is formed by using the word самый with the positive degree of the adjective. Самый and the adjective are declined. Самый/ая/ое/ые is the equivalent of the English most. Different Superlatives show different degrees of quality. This degree is quality level 1 (less high of the three).

	Grammar Exercises
	Exercise 1
	Exercise 2
	Крым, г. Ялта
	Exercise 3
	Exercise 4

	Russian Markets
	Activity 1
	Activity 2

	Activity 3
	Look at the advertisements and find out what businesses are for sale?
	Ad 1
	Ad 2
	Activity 4
	Activity 5


	 Salesman: 28 тысяч.
	Activity 6
	Activity 7
	Work in pairs. Listen to your instructor and fill out the table below.

	Useful expressions:
	Это окончательная цена.
	Activity 3
	Activity 1




	The correct choice: 
	Advertisement 1
	Advertisement 2
	Advertisement 3
	Activity 2



	Activity 3
	Activity 4
	Activity 5
	Activity 6



